

   
The Toronto real estate market again continued its upward path in
September. with sales up by 42.3 % over September 2019.
Unit sales were up significantly this September over September 2019. However, the big sales
increases we have been seeing over the last several months are really a catch-up for the low sales we
saw in the spring as Covid-19 limited people’s ability to buy homes. When one looks at the nine
months ending September 2020, sales are only up 1% over the same period in 2019.

1. The average selling price was up by 14% in September over September 2019
The average selling price of a GTA home in September was $960,772, up by 14 per cent over September 2019. The interesting story developing this year is that the increase in sales and prices prices
come largely from the “ground homes” segment, not condos.
The average selling price of a detached house in the City of Toronto was $1,487,122 in September.
This is a 9.3% price increase over September 2019.

Sales Results for the City of Toronto (416)
Sept 2020

Sept 2019

Change in price

Detached homes

$1,487,122

$1,360,623

9.3%

Semi-detached

$1,145,559

$1,069,119

7.1%

Townhouses

$868.005

$785,890

10.4%

Condos

$686,191

$636,817

7.8%

2. The price of detached homes in the City of Toronto is well ahead of
2019 levels.
The price of a detached home in Toronto was $1,487,122 in September of this year.

Average Price of Detached Homes in City of Toronto
(Millions, July 2019 to September 2020)

3. The Condo Market. Where is it going?
This segment of the Toronto real estate marketplace has
been on an upward path for many years and has performed well so far this year. I reviewed the condo market
in various parts of the city and found some interesting
results.

Sales results (Sept 2020 over Sept 2019 sales)
- City wide condo prices increased by 7.8%
- Number of condos sold increased by 6.8%
- However, there are ominous signs that condo prices are likely to decline in some parts of
Toronto.
- The exception to this is the high-end luxury condo segment where prices are stable. This
market is a very different than lower priced condos where empty nesters and high income
professionals are continuing to drive demand for large, well located luxury condos in the
city.

The number of active condo listings are way up in many areas of the city!
As more units come on the market, prices for condos are likely to decline in some but not all areas
of the city. We are already seeing signs of this with some with new condos in the downtown core
getting little response when listed.
I show below condo sales in September for various parts of the city.
- Toronto wide, sales are up 6.8% but active listings have increased 134%
- In specific areas of the city listings are up from just over 100% to almost 500%

Condo Sales Results for Selected Areas of Toronto
(September 2020 over September 2019)

Average price Unit Sales Price Change

Unit Change

Active Listings

Toronto wide

$686,191

1549

7.8%

6.8%

134%

C1 (Waterfront)

$797,357

361

-4.9%

15%

107%

C2

$1,557,065

46

23.3%

31.4%

138%

$69,5038

169

-2.3%

3%

265%

$617,689

18

34.9%

12.5%

343%

$615,100

159

13%

115%

473%

(St. Clair, Annex)
C8
(Church/Yonge,
Cabbagetown)
C11 (Leaside,
Flemington Park)
C14

(Yonge/Sheppard East)

Listings to Sales Ratio for Condos
As a way to measure the number of condos on the market, I calculated the number of current
listings to sales as a ratio for condos for each area in central Toronto. The chart below clearly shows
that there are more listings (and hence over supply) in the downtown areas and gets progressively
better as you move out from the downtown core.
(For example, in C8 there are 5.2 listings for each sale while in C13 there are only 1.6 listings for each sale.)

Listing to Sales Ratio for Condos
Central Toronto

So why are so many condos going on the market?
There are a number of reasons for this.
1. Some condo owners are selling their condos and buying houses with more space and
backyards. With the work-at-home scenario likely to continue for some time as a result of
Covid-19, people who would normally would live a condo in the downtown area to be near
their offices see a quality of life advantage by buying a house further out from the city.
With low interest rates, these people see buying a home to be a smart move now. It is not
uncommon to see people making a large upgrade by selling their condo for $800,000 and
buying a house for $1.4 million.
2. Some young renters are moving out of their small condos and moving back to their parent’s house. Some investors that own these condos have decided to sell now rather than
hold on to their rental unit during the pandemic.
3. The usual influx of new condo renters and owners are no longer coming into the condo
market. The usual demand generated by local students, out-of-country students and new
immigrants has dried up.
As with all changes in the market, there are opportunities for those interested in buying condos.
The selection is great and sellers are keen to sell. I am working with a condo investor now who
wants to take advantage of this dip to add to his condo holdings.

4. Update on the cottage marketplace
The cottage marketplace is still active with more Toronto families looking for a property that serves
as a vacation home that allows them to live and work out of the city!
As a further sign that some families are increasingly looking to cottages as a safe place to live and
work, contractors in Muskoka, Haliburton and other areas report that they have never been busier.
Cottage owners, particularly empty nesters, are improving and expanding their cottage to make
them more enjoyable as they spend more time away from their city home. Others are also spending money changing their three-season cottage into a winterized home.

5. If you are thinking of selling buyers are back in the market and are serious.
If you have been thinking of selling, buyers are back and are serious about buying. Prices are up
and there is a shortage of good homes in all price levels. Whether you are thinking of buying your
first home, moving to a larger home or downsizing and buying condo, I would be pleased to develop an effective marketing plan to help you get the best price for your home. And I can help you
find your ideal next home.
I am a real estate broker with Bosley Real Estate who provides full service real estate services to
families in Toronto. I know the market well and work closely with families to market their home to
qualified buyers to get the best price for their home. I provide the highest level of personalized
service to make the sale of your home a smooth and successful process -especially in this market.
I would be pleased to answer any questions you have on the real estate market. Perhaps you wish
to downsize and embrace the next stage of your life.
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